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Cloud Creek Systems adds to its Business Development Team

September 21* 2009 Agoura Hills CA: Cloud Creek Systems, a leader in Oracle product sales and
professional services, has added 3 industry professionals to its Business Development operation;

Faith Jacobs joins Cloud Creek as Client Service Manager. Faith joins CCS from Idealab where she
supported 12 different entrepreneurial companies. She assisted in many Public Relations / Client Service
events including media management.

Prior to her post with Idealab Faith was a Media Buyer & Client Service Coordinator for Russ Reid
Company, an advertising agency for non-profit organizations. As Media Buyer, Faith bought airtime on
television and radio for their clients, including Telethons and Sponsorship Programming. She executed
ad campaigns and was a liaison to clients and each of the companies operating departments.

Faith will be responsible for all aspects of Client Service at Cloud Creek — from contract support to client
user group events.

Dave Maynard joins Cloud Creek as Business Development Manager. Dave comes to CCS from UBS
Financial Services where he led his peer group in opening new accounts. Dave has spent almost 10 years
in the highly competitive Financial Services marketplace — bringing a wealth of experience in new
account acquisition methods to Cloud Creek.

Dave will lead Cloud Creek new business campaigns, prospecting initiatives, and overall outreach efforts.
CCS has been recognized by the LA Business Journal (Valley Edition) as one of the fastest growing
companies in its service category — Dave will only amplify that success!

James Yang joins Cloud Creek as Regional Sales Manager / Southern California. James joins CCS
following an accomplished 7 year run with Oracle Corporation. James started at Oracle in 2002 as a
Technology Products sales representative where he set several production records and was a recognized
sales leader. He was promoted in 2005 to a field sales account management post where he delivered
200% year over year revenue growth. Most recently James took on sales responsibility for Oracle Fusion
Middleware offerings in the US Southwest where he led the nation in that product category sales.

James is responsible for all Cloud Creek Oracle Technology Product sales and new Professional Service
engagements in our Southern California Region, including LA, Orange, San Bernardino and San Diego
area counties. James will be working closely with his former colleagues at Oracle as Cloud Creek builds
on its already dominant partnership with Oracle in the Region.




